
“The Sales Club at MIT Sloan is another example of the forward 

thinking approach to educating the business leaders of tomorrow 

that distinguishes our School from our peer institutions. 

Recognizing the importance of developing strong sales skills, the 

Club supplements the educational offerings of the MBA Program 

through the Executive Speaker Series, student-run conferences and 

sales competitions. “ – MIT Sloan Dean David C. Schmittlein 

 

 

The Club is a great added value for our students, and an attractive 

‘extra’ for potential applicants.   

MIT Sloan gets it. In business, you have to be able to sell. This 

Club is a MUST join.” 
-MIT Sloan Alumni  

 
 

MIT Sloan Sales Conference 
¶ Over 350 Attendees in 2009 

¶ 45% Professional Executives ï 14 CEOs  

¶ ñThis the best quality sales conference I have 
seen, a definite must attendéand totally student 
run, WOW!ò ï Attending CEO 

¶  

MIT Sloan Sales Competition 

¶ 3 Categories.  3 Prizes.  $6,000 Cash! 

¶ High Intensity competitors from 12 of the top 
MBA schools 

¶  

MIT SLOAN SCHOOL OF MANAGEMENT SALES CLUB www.sloansalesclub.com  

MIT Sales Training with Jeff Hoffman 

Exclusive interactive beginner and advanced sessions for 
MBAs with internationally recognized expert in sales and 

sales training.  www.mjhoffman.com 



 

Our Events 

International MBA Sales Competition  

This competition will be an innovative and unique 

learning experience where participating students 

will face a dynamic case competition exploring 

real-life sales situations as well as interacting with 

high-level and successful sales to compete for 

CASH!  Students from top businesses schools in 

the US and Europe will compete to be the best. 

Each student will be evaluated in each of the 3 

aspects of the competition (telephone ŗcold callŘ, 

1-on-1 sales pitch case and the group case pitch) 

by high -level, experienced professional judges. We 

will award a total of $6,000 and trophies to the 

top three students with the best performance. 

Check out  our Web site,  

www.sloansalescompetition.com, to participate as 

an industry judge or MBA student.  

 

MIT Sloan Sales Conference  

This totally student organized and run Conference 

is one of kind! Each Spring MIT Sloan hosts a one 

day Conference in Cambridge, MA with top 

executives and CEOs for keynotes, panels, and 

workshops on cutting edge sales topics. The day is 

packed with opport unities to learn and interact 

with the best of the best in Sales from across the 

country. The focus this year wi ll be on 

Entrepreneurial Sales. 

 

MIT Sloan Sales Training 

 

The MIT Sloan Sales Club is honored to have Jeff 

About The Club 
The MIT Sloan Sales Club was founded in 

2006 to bring the Skills of Sales into the 

MBA program. In business we sell ideas, 

projects, and solutions to our clients and 

The Year Ahead 
How you can get involved! 
 
Want to put your sales expertise 
to the test? Be a judge! 
Sales Competition: Oct 17, 2009 
www.sloansalescompetition.com 
 

Be part of the only student run, 
industry attended conference: 
Sales Conference: May 7, 2010 
www.sloansalesconference.com 
 

Are you a top sales performer or 
CEO, we would love to host you 
for our lunch speaker series. 
www.sloansalesclub.com 
 
Follow us on Twitter: 
@MITSloanSales 
 
Connect with us on LinkedIn: 
http://web.mit.edu/sloansales 
 
To get involved contact:  
Heather Ryan 
Heather.ryan@sloan.mit.edu 
Sales Club President 2009-2010 

   “MIT Sloan is leading the 
way with Sales Education 
in the MBA…CEOs should 
take note” 

- Senior VP of Sales 
Fortune 100 company  

MIT SLOAN SCHOOL OF MANAGEMENT SALES CLUB www.sloansalesclub.com  

MIT 
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customers. Selling happens in many ways and therefore we believe 

the ability to understand  the fundamentals of sales are a key 

differentiator to those who excel in business.  

The MIT Sloan Sales Club mission is to p romote Sales as a 

fundamental bu siness skill necessary for every career, either as a 

successful entrepreneur or as a top -level executive. Sales skills are 

one of the purest and most important competences in business . 

Through our extremely popular sales training series, to our 

International Sales Competition and Student Run Sales Conference, 

MIT Sloan Sales Club is leading the way in S ales Education. 

http://www.sloansalescompetition.com/
http://www.sloansalesconference.com/
http://www.sloansalesclub.com/
http://www.linkedin.com/redirect?url=http%3A%2F%2Fweb%2Emit%2Eedu%2Fsloansales&urlhash=pu-k
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